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Ed’s Custom Upholstery
4282 S. Pine Ridge Rd., Birdseye

812-389-2098

Automotive & Marine Upholstery
Call

8 a.m. - 5 p.m.

Specializing in

Tell City Tire

812.547.4511

Tires • Wheels • Brakes
Shocks • Struts

Alignment • Oil Changes

1438 Main Street                       Tell City, IN  47586

Bill McCoskeyASE Certified Technicians

812-649-2574
Hwy 66 • Rockport

812-937-2355
204 S. Washington• Dale

Visit
SHANE 

SENIOUR
at our Dale Location!

Let Shane help you 
find your next vehicle.

We Finance!
Buy Here, 
Pay Here

We’re Here to Service Your Truck or Car

Division of Uebelhor Developments

3116 N. Newton, Jasper

812-482-9629
6th & Main - Huntingburg

 812-683-8577

OPEN MON.-FRI. 8-6; SAT. 7-3

The 10 Minute Oil Change Specialists

FAST
LUBE

PRESENT THIS COUPON FOR

(Not good with any other offer)

$3.00 Off on Full Service
Oil  Change & Lube

DALE AUTO PARTS
22 S. Washington, Dale 
812-937-2566

TOY’S AUTO PARTS 
630 Main, Ferdinand
812-367-2740

How to improve your night vision for a safer ride
market and then wait weeks, if not months, 
before they sell their vehicles. That may be 
a byproduct of misjudging the market value 
of their vehicles. Have your vehicle inspected 
before putting it up for sale so you know its 
true value. Share the results of the inspection 
with prospective buyers so they feel more 
comfortable purchasing your vehicle.

• Address any issues that come to light dur-

ing the inspection. Fix any minor issues, like 
broken taillights, dents, scratches and worn 
down tires before putting the vehicle up for 
sale. Such damage is typically inexpensive to 
fix, but buyers won’t want to see a car with 
such issues, which suggests sellers did not care 
much about the vehicle. If any larger issues 
arise during the inspection, consider trading 
the vehicle in rather than selling it on your 
own. Dealers get discounts on body work, so 
you may get more money for a trade-in with 

body damage than you would get for the same 
car selling it on your own.

• Be courteous with prospective buyers. 
Customer service is often an overlooked part 
of selling a preowned vehicle. Be courteous 
with prospective buyers, patiently answering 
all of their questions and allowing them to 
size up the vehicle as they see fit. Always go 
with prospective buyers on a test drive, taking 
a friend or relative along so you are not alone 
with a stranger in the car. If buyers want to 

take the vehicle to their own mechanic, agree 
to it so long as you can come along and be 
present when any inspection is performed. 
Being respectful of the position preowned-
vehicle buyers are in is a great way to develop 
a rapport that can help you sell your vehicle 
that much quicker.

The preowned-vehicle market is booming, 
and private sellers can employ several selling 
tactics to get the best price possible for their 
cars and trucks.

Selling your vehicle? Simple tips to help 
(Continued from page 4)


