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Insurance after diagnosis
Dear Dave,
I started looking at life 

insurance policies after my 
wife and I had our daughter. 
During the screening pro-
cess, I found out I had tes-
ticular cancer. I went through 
treatments, and the doctors 
have officially declared me 
to be in remission. Still, I 
can’t find a life insurance 
company that will work with 
me. I have a small policy 
through my employer, that 
is equal to double my salary. 
Do you have any suggestions 
for finding additional cover-
age?

Nate
Dear Nate,
It’s great news that you’re 

in remission. I’m really hap-
py for you, buddy. I know 

your wife is thrilled, too.
I would advise conduct-

ing a search of every “guar-
anteed issue” company and 
policy out there. The term, 
guaranteed issue, means they 
don’t do a medical check. 
The problem is these policies 
generally run 10 to 20 times 
more per thousand than those 
where you qualify medically. 
So, you’re not going to get a 
lot during this time.

Check at work, and see if 
you can buy more and add it 
to the coverage they already 
provide. Some employers 
provide a double-up option 
if you’re willing to pay for 
the additional coverage. If 
you can, and the price is rea-
sonable, do it. If you have a 
mortgage, call the mortgage 
company and get mortgage 
life insurance. It’s gimmick 
insurance — and something 
I don’t normally recommend 
— but many times you can 
get it without medical clear-
ance.

Even though I’m enjoy-
ing my days on the water, 
I’m also making plans for 
my time back in the woods. 
It seems preparation for the 
deer season is just as long 
as the season itself.  At the 
top of my list right now is 
becoming proficient with 
my bow. Nothing would 
be worse than to travel for 
hours to hunt a nice buck 
and then miss it because I 
wasn’t comfortable with my 
bow. Those are the things 
sleepless nights are made 
of. I can remember when I 
first became interested in 
bow hunting. I went to a lo-
cal archery shop that a friend 
of mine owned. I hinted to 
him about the uncertainty I 
had about my ability to hunt 
with such a complex piece 
of equipment. He assured 
me of my ability by setting 
up a bow for me and giving 

me a few pointers. It took 
only a few minutes for me to 
know I could hit what I was 
aiming at. What I remember 
most was his admonition for 
me to “Let the bow do all the 
work.” He was letting me 
know that if a bow is tuned 
correctly, all I had to do was 
hold the pin (sight) on the 
target, slowly squeeze the 
trigger on my release, and 
the arrow would go where I 
aimed.  If my bow was tuned 
right, my practice sessions 
would be geared toward 
holding the pin steadier on 
the target and judging the 
distance between me and my 
target. After that, just let the 
bow do all the work. This 
is also a great truth for us 
to know about the Christian 
life.

It seems today, there is 
a great frustration among 
those of us who call our-

selves Christians. It comes 
from our inability to live 
the truths we hold dear. We 
want to do what’s right but 
it seems we keep failing 
and failing. This leaves us 
discouraged and doubtful. 
The problem is not our sin-
fulness; the Bible says we 
are all sinners. The problem 
is in our understanding of 
“tuning.” You see, when we 
focus on “doing” and “not” 
doing, we fail. But when we 
focus on staying “in tune,” 
we succeed. We must under-
stand this truth. Jesus is our 
perfectly tuned tool for life. 
He will do the work for us. 
Jesus put it this way. “Abide 
in Me, and I in you. As the 
branch cannot bear fruit of 
itself, unless it abides in the 
vine, neither can you, un-
less you abide in Me.” Our 
job is not in the doing or not 
doing but in abiding. It is in 
letting Jesus live out His life 
through us. Today, make sure 
you’re in tune and then rest 
in His ability to make you 
into what He wants you to 

be.
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Once you get past that 
three- to five-year window 
where many insurance com-
panies will work with you 
again, try to find a good, lev-
el term life insurance policy 
with coverage that’s 10 to 12 
times your income, and drop 
all this other stuff. In the 
meantime, pick up anything 
else you can find – even if 
it’s those little $10,000 poli-
cies banks sometimes attach 
to your checking account for 
$20. Pile up those little odds 
and ends, until you get as 
much coverage as you can 
within reason.

God bless you and your 
family, Nate.  

—Dave
* Dave Ramsey is CEO of 

Ramsey Solutions. He has 
authored seven best-selling 
books, including The Total 
Money Makeover. The Dave 
Ramsey Show is heard by 
more than 14 million listen-
ers each week on 585 radio 
stations and multiple digital 
platforms. Follow Dave on 
the web at daveramsey.com 
and on Twitter at @Dav-
eRamsey.


