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ENERGY
EFFICIENT

Heating, Cooling, Electrical
and Plumbing Products

INSTALLATION AND SERVICE
Factory-certified Kohler dealer, offering sales,

installation and service of whole house backup
generators for homes and businesses.

405 1/2 E Linn, Canton
IL Lic #058-130105

WE’RE HANDY
FOLKS TO KNOW
Licensed, experienced
and reliable for all your
electrical and plumbing
needs and heating and
air conditioning systems.

You can use us for jobs of
all sizes, from leaky faucets
to putting up ceiling fans.

[ ]

YOUR COMMUNITY
BANKING TEAM

We’re proud to be a part of
this community’s farming

tradition, and we care about
the well-being and continued
success of our local farmers.
That’s why you can turn to

us for quality financial advice
and assistance, from

affordable ag loans and farm
mortgages to everyday

banking needs and
retirement planning.

Stop in and speak to one of
our loan representatives
today about your farm’s

growth potential!

OPERATING LOANS
LINES OF CREDIT

EQUIPMENT LOANS
LIVESTOCK LOANS

REAL ESTATE LOANS

MASON CITY NATIONAL BANK
104 W Pine St., Mason City • (217) 482-3246

masoncitynationalbank.com

Providing farmers with the
best technologies, tools, and products
so they can do what they do best...

• Fertilizer
• Chemicals
• Nutritionals
• NH3
• 32%

• Dekalb
• Asgrow
• Dyna-Gro
• LG Seed
• Cover Crop

13191 N US Hwy 24, Lewistown • www.nutrien.com
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Important not to become big, 
but great

Although those used to taking their goods
to Farmers Markets often have a competitive
mind-set, Travis says in his model everybody
wins, and it takes ‘competition’ out of the pic-
ture.

“This kind of marketing is all about rela-
tionships. As farmers ourselves, we under-
stand how best to represent you,” he said.

The LLC was created so that everyone
would get recognition, not just Spence
Farms. The farms retain their identity on the
invoices and the packaging, for example.

“We work hard to make sure everyone is
represented. We want to be fair. We buy from
each of the small farms before we finish out
an order with the big one that has other cus-

tomers, too,” Travis said.
They also ask them what they want to

grow, and they want to know about their
challenges.

“Some are challenged by time, others are
challenged by space. Only certain crops
grow well for us so we talk about what grows
well on your farm. That comes back to plant
and soil health,” Travis said.

One of their farmers, he said, was always
plagued by late-season blight on his toma-
toes.

“We were able to help him understand
why that happened and how to mitigate it.
We spend a lot of time doing that education
piece,” he said.

“Most are challenged – briefly– by the rou-
tine of having to get us an invoice on time,
but we want them to be business people,”

Travis added.

Also on the table
One of the other table discussion groups

was headed by Dave Bishop with PrairiErth
Farm. Bishop’s family farm located near
Atlanta grows 300 acres of organic fresh pro-
duce and livestock for the Bloomington area
markets. 

The discussion at his table concluded with
a set goal of supplying OSF Hospital with
fresh produce by July 1st of this year as an
experimental pilot project.

Bishop is always looking for area farmers
to help supply fresh produce to a larger mar-
ket.

Another participant in the program was
Sydney Sullivan who spoke about his suc-
cess in developing the “Petersburg Poultry

Processing” facility in Petersburg and the
niche markets that he has developed with
specific consumers.

The take away from his presentation is
that there are consumers with special needs
and desires and producers can benefit by
meeting the needs of these niche markets.

Meeting organizer Tory Dahlhoff,
Director of Communications & Outreach
and Rural Development Coordinator for
Greater Peoria Economic Development
Council, was not sure what outcomes to
expect but was pleased with the interest in
the event.

In the end, the group felt that there is a
need to continue discussions including area
farmers with those larger operations that are
currently having success with providing pro-
duce to local market consumers.

■ Tory Dahlhoff, Rural Development
Coordinator of the Greater Peoria Economic
Development Council, primed the idea pump
with presentations at the Manito Farm Forum

from some farmers already doing exciting things
and then allowed participants to break into
groups to continue more in-depth discussions
on the things that interested them the most.


