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(Continued From Page 2A) • REAL ESTATE
• INSURANCEKINNUNEN

AGENCY

218-837-5020 kagency@wcta.net

Insure your Farm, Hobby Farm & Home with us!
Discounts 
available 

for
AUTO and

HOME
PACKAGESBruce Kinnunen, Agent
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Serving all or parts
of Wadena,

Hubbard, Becker,
Otter Tail, Todd and

Cass counties

We thank our nurses for caring
for you in your home during

National Nurses Week

Visit our booth at the February Festival
of Health … Sat., Feb. 2nd, 10-2

at Minnesota State Communityy & Tech College, 
Wadena Campus

Serving the community 
since 1994!
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CA1026

Pretty simple. Farmers depend on 
what’s dependable. That’s Valley®, 
the #1 brand in pivot irrigation. 
Our machines are engineered 
to be the strongest and last 
the longest. As ever-increasing 
demands are put on growers' 
shoulders, let Valley lighten the 
load—and increase yields—with 
rock-solid reliability.

Experience our dependability. 
Contact us today!  

AMERICA DEPENDS  
ON FARMERS.  
SO WHO DO FARMERS DEPEND ON?

DEALER LOGO
Address | Phone Number | Website

suggested font: Arial

valleyirrigation.com
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Pretty simple. Farmers depend on 
what’s dependable. That’s Valley®, 
the #1 brand in pivot irrigation. 
Our machines are engineered 
to be the strongest and last 
the longest. As ever-increasing 
demands are put on growers' 
shoulders, let Valley lighten the 
load—and increase yields—with 
rock-solid reliability.

Experience our dependability. 
Contact us today!  

valleyirrigation.com

AMERICA DEPENDS  
ON FARMERS.  
SO WHO DO FARMERS DEPEND ON?
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602 Ash Ave NE, PO Box 509, Wadena, MN 56482
218-631-9271 • 1-800-684-9299

MINNESOTA VALLEY IRRIGATION

Heartland Tire Service
802 Ash Ave., Wadena, MN

218-631-2710We’ll come 
TO YOUR 
FARM… 

24 Hour 
Service

For all your feed, seed, agronomy, home heating & fuel needs

Leaf River Ag Service 
Open 8-5 Monday-Friday

Wadena 218-631-1020  •  Bluffton 218-385-2559
Dent 218-758-2354

We have . . .
•Propane •Bulk Fuel

•Crop Protection
•Custom Application

•Seed  •Fertilizer
•Bird Food •Pet Food
•Bulk & Bagged Feed

•Livestock 
Equipment

•Feed & Forage 
Sampling

•Soil Sampling
•Grid Sampling

A local Co-op that can 
serve your needs!

Toll Free 877-446-0050 • Wadena

America’s diverse family farms . . .

America’s Diverse Family Farms: 2020 Edition6

Different types of farms produce specific commodities.

• Large-scale family farms account for over two-thirds of dairy pro-

duction, while large-scale family farms produce just over 50 percent 

of high-value crops such as fruits and vegetables. Nonfamily farms 

produce more than 30 percent of high-value crops, nearly double that 

of any other major commodity grouping.

• Midsize and large-scale family farms dominate the production of cotton 

(86 percent of production), cash grains/soybeans (71 percent), and 

hogs (61 percent).

• Small and large-scale farms together account for 69 percent of beef 

production. Small farms generally have cow/calf operations, while 

large-scale farms are more likely to operate feedlots.

• Small farms produce 45 percent of U.S. poultry and egg output and 46 

percent of hay. Much of poultry production is done under production 

contracts, with a contractor paying a fee to a farmer who raises poultry 

to maturity.

 
Value of production for selected commodities by farm type, 2019

Percent of value of production
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Note: High-value crops include fruits, vegetables, tree nuts, and nursery/greenhouse crops. Due to 
rounding, numbers may not add to 100.

Source: USDA, National Agricultural Statistics Service, and USDA, Economic Research Service, 
2019 Agricultural Resource Management Survey.
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Farms by operating profit margin and farm type, 2019 

Percent of farms in group
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Notes: Due to rounding, sums may not add to 100 percent. Operating profit margin (OPM)=100 X 
(net farm income + interest paid charges for unpaid labor and management)/gross farm income. 
OPM ratios are not calculated for operations with zero gross farm income. 

Source: USDA, National Agricultural Statistics Service, and USDA, Economic Research Service, 
2019 Agricultural Resource Management Survey.

•Operations with principal 
female operators contributed 
just over 4 percent of the total 
value of production in 2019. 
In addition, the highest share 
of principal female operators 
is found among farms special-
izing in poultry and other live-
stock (including horses, bees, 
sheep, lambs, goats, etc.), at 
31 and 30 percent, respec-
tively.

•Women comprise only 4 
percent of the principal opera-
tors on dairy specializing op-
erations, but overall, women 
are principal operators or op-
erators on 58 percent of all 
farms specializing in dairy.

• Among operations with at 
least one female operator, 78 
percent of those female op-
erators are the spouse of the 
principal operator and work 
on the farm.

Direct sales
Direct-to-consumer (DTC) 

crop sales are the most com-
mon form of all direct sales.

•In 2019, 9 percent of op-
erations sold commodities 
through direct to consum- er 
(DTC) or intermediary supply 
chains and amounted to al-
most $8 billion in sales—over 
2 percent of the total value 
of farm production. Of this 9 
percent, 49 percent sell crops 
and 45 percent sell livestock 
DTC. Only 15 percent sell 
crops through an intermediary 
and 10 percent sell livestock 
this way. Fifteen percent of 
operations sell commodities 
using both DTC and interme-
diary supply chains.

• Although a small share of 
direct sales operations sells 
crops through intermediary 

supply chains, these opera-
tions account for 67 percent 
of the total value of direct 
sales. Direct sales through in-
termediaries occurred mainly 
on farms with greater than 
$350,000 in GCFI.

•Farms with low GCFI (less 
than $75,000) accounted for 
61 percent of DTC livestock 
sales, which is consistent 
with the large share of small 
farms overall that specialized 
in livestock, particularly beef 
production.

•Farms with low GCFI (less 
than $75,000) accounted for 
23 percent of DTC crop sales. 
More than half (55 percent) 
of DTC crop sales are by 
farms with GCFI greater than 
$350,000 (either midsize, 
large-scale family farms, and 
non-family farms), which is 
consistent with the fact that 
these larger operations pro-
duced most U.S. crops overall. 
Of the 55 percent, 69 percent 
are operations specialized in 
high-value crop production. 
However, small farms are 
still disproportionately repre-
sented by the number of farms 
among DTC crop sales.
Conclusions 

•Farming is still over-
whelmingly a family busi-
ness. Ninety-eight percent of 
U.S. farms are family farms, 
and they account for 86 per-
cent of farm production.

•Small family farms make 
up 90 percent of the farm 
count and operate almost half 
of the farmland. The largest 
share of the value of farm 
production (44 percent), how-
ever, occurs on large-scale 
family farms. Small farms ac-
count for over half the value 
of poultry and hay production.

•The share of farms with 

an operating profit margin 
(OPM) at low risk varied by 
farm size in 2019. Between 62 
and 81 percent of small farms 
have an OPM in the high-
risk zone—depending on the 
farm type—compared with 
36-47 percent of midsize and 
large-scale farms. Some small 
farms in each type operate at 
low risk, as do more than 28 
percent of mid- size, large, 
and very large farms.

• Farm households, in gen-
eral, are neither low income 
nor low wealth.

In 2019, median farm 
household income, which in-
cludes both farm and off-farm 
income source, exceeded that 
for all U.S. households but 
was lower than the median 
among all U.S. households 
with self-employment in-
come. About 43 percent of 
farm households had income 
below that of the median for 
all U.S. households, and 3 
percent had wealth less than 
the U.S. median in 2019.

• Women play a key role in 
over half of farm operations. 
Women are operators in over 
half (51 percent) of all farm-
ing operations. The largest 
share of principal female op-
erators is found among farms 
specializing in poultry and 
other livestock, at 31 and 30 
percent, respectively.

• Only 9 percent of farm 
operations participate in di-
rect sales supply chains, with 
direct to consumer (DTC) 
crop sales being the most 
common form of direct sales. 
Farms with GCFI greater than 
$350,000 contribute over half 
(55 percent) of DTC crop 
sales; in contrast, farms with 
low GCFI (less than $75,000) 
accounted for 61 percent of 
DTC livestock sales.

•Seventeen percent of all 
principal operators plan to re-

tire in the next 5 years. How-
ever, more than 60 percent do 
not have a succession plan or 
have not yet identified a suc-
cessor.

•Conservation Reserve 
Program (CRP) payments go 
to different farms than other 
Government payments. CRP 
payments target environ-
mentally sensitive cropland, 
with most payments going to 
retirement, off-farm occupa-
tion, and low-sales farms. In 
contrast, most commodity-
related and working-land pay-
ments go to family farms with 
GCFI of $350,000 or more. 
Most U.S. farms, however, do 
not receive Government pay-
ments and are not directly af-
fected by them, although they 
may be affected indirectly by 
other market variables, such 
as land values and rents.
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Farm Operator Household 
Income and Wealth

Generally, farm households are not low income or low wealth when com-

pared with all U.S. households.

• In 2019, 57 percent of farm households received an income at or above 

$68,703, the median for all U.S. households. Median household income 

in five out of seven farm types exceeded both the median U.S. household 

income and the median income for U.S. households with self-employment 

income.

• The median income for all family farm households is lower than the median 

among all U.S. households with self-employment income.

Median operator household income by farm type, 2019 
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Median income, all U.S. households,
2019 ($68,703)

Dollars (thousands)

Median income, all U.S. households with
self-employment income, 2019 ($90,753)

Notes: Operator household income includes both farm and off-farm income received by 
household members. Half of all households have incomes above the median, and half have incomes 
below the median. 

Sources: USDA, National Agricultural Statistics Service, and USDA, Economic Research Service, 
2019 Agricultural Resource Management Survey for farm households. U.S. Department of Commerce, 
Bureau of the Census, 2019 Current Population Survey, March supplement, for all U.S. households. 


